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A Quarterly Newsletter & Report on Commercial Real Estate in Southern Utah

The information contained herein has been provided by sources deemed reliable, with no reason to doubt its accuracy, but is not guaranteed. All information should be verified prior to purchase or lease.
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Retail Income Property
9,153 SF on 2.5 AC

Storage Units
64,211 SF on 1.47 AC

Medical Office
11,263 SF

Millcreek Industrial
59,000 SF

Gibson Carpet Building
5,520 SF on 1.33 AC

ANB Bank Building
8,960 SFSOLD Q4 

SOLD Q4 LEASED Q4 LEASED Q4

SOLD Q4 LEASED Q4
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NAI Utah Southern Region is celebrating 10 Years
of providing quality commercial real estate services to Southern Utah.
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To The Next 10 Years

Our commercial brokerage was founded during the turmoil of the last recession only a 
few months after September 11, 2001.  A controversial Supreme Court decision had 
selected the President of the United States and we had declared war on the Taliban in 
Afghanistan.  The stock market had been falling for a year; Enron was bankrupt and 
WorldCom was soon to follow—the two largest bankruptcies in US history at the time.

It was in this context 10 years ago that we launched the first commercial real estate 
brokerage in Southern Utah with the help of our clients, our agents, our staff, and our 
business partners.  We did it because we believed in our market over the long term, 
and we believed that a national brand would help increase visibility of our market for 
our clients.  Together, we then rode the wave through the boom and then the subse-
quent bust.

With a full economic cycle behind us, ironically we are in a very similar situation facing 
political uncertainty, treacherous financial markets and tepid economic conditions.  Al-
though the recent recession has been more severe than the 2001 recession, our belief 
in the long term viability and growth of Southern Utah is unchanged.  

Overall market conditions remain challenging, but they are improving steadily.  Histori-
cally, price levels rise when demand exceeds available inventory levels for about six 
months.  Inventories are already tightening for large industrial facilities, anchored retail, 
and medical office space.  Professional office space, multi-tenant industrial space, 
and unanchored retail remain oversupplied.  Residential and commercial development 
land is beginning to sell again in anticipation of market conditions that will support 
development.

Although the next wave may not be the tsunami we just experienced, Southern Utah 
will recover and expand as part of the next economic cycle.  To our clients, our agents, 
our staff, and our business partners, thank you.  We look forward to the opportunities 
of the next 10 years.

Mark Walter
Managing Broker

Neil Walter
Managing Director
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Broader Exposure Online  
Every property gets premium listing exposure through web searches, email campaigns, property pushes, KSL.
Com, Craigs List, flipping books, and marketing brochures.  Upon completing a listing package, we send an 
email to potential buyers and tenants who have requested information for similar properties and we send an 
email to the other commercial brokers notifying them of the new opportunity.

Local Cooperation   
NAI is the only commercial brokerage in Southern Utah participating in the Multiple Listing Service.  We believe 
there are many agents who represent buyers and tenants that want to see commercial inventory in the MLS.  We 
make it available to them through their FLEX MLS system and willingly cooperate with other brokerages.

More Closings  
With over 200 transactions closed in 2011, we close 4 deals per week.  Every transaction includes presentation 
of properties, showings, negotiations, due diligence, and closing.  With this many tenants and buyers in our 
office, we are providing maximum visibility for our clients. 

Marketing by Mail 
Our direct mail inventory review and market report will deliver hard copies to over 4,000 current and past clients, 
developers, investors, business owners, architects, financial advisors, CPA’s, attorneys, appraisers, city 
employees and service providers to the commercial real estate markets.  Want a custom direct mail 
strategy? Talk with your agent about the cost and options.

On-Site Support Services 
We are the only real estate brokerage in Southern Utah with on-site GIS, Marketing, and Property Management 
services.  Whether your need is custom graphics, custom maps, demographics, or full service commercial 
property management, accounting and leasing, we can help.

What can we do for you?

Flip through the brochure 
page by page, Zoom-in to see

important details, or Download 
the brochure to your computer.

View many of our brochures  
in Full Color Interactive 3D! 
Follow the link from our website 
to our Flipping Book page.

www.naiutahsouth.com

NEW Flipping Books!NEW Flipping Books!
View many of our brochures

Up Close & 3D!Up Close & 3D!
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Industrial
2011 4th Quarter | Washington County

Review
The industrial market is seeing significant signs of im-
provement.  Total market vacancy declined year-over- 
year from 13.9% to 12%.  The multi-tenant vacancy rate 
decreased from 23.9% to 16.8% during the same time 
period.  The industrial market has been slowly improv-
ing since late 2009.  Significant industrial transactions this 
year include: Czarnowski (95,000 SF), Classic Commer-
cial Storage (58,000 SF), Fairgrounds Industrial (30,000 
SF), Former E’Ola building (58,000 SF) and Sunchase 
(100,000).  Cox Trucking finished its new facility 2011.  

Fort Pierce Industrial Park has seen the greatest vacancy 
improvement in the last twelve months. At 5.5%, Gateway 
industrial park vacancy rate is skewed by Wal-Mart Dis-
tribution and Orgill, which together comprise nearly 25% 
of the entire industrial SF in Washington County.  Omitting 
these two buildings causes Gateway’s vacancy to rise to 
17.4%.  Millcreek and Rio Virgin saw vacancies fall while 
St. George Industrial Park showed an increase in vacancy 
year-over-year.   For three consecutive years, there has 
been very little new construction, which has allowed for 
positive absorption in the industrial sector.  

Even with the significant and positive movement, nearly 
one million square feet of industrial space remains vacant.  
Additional space occupied at deep discounts or by strug-
gling tenants may come back to market, increasing the 
inventory selection and slowing the rise in lease rates.

Outlook
Although average asking lease rates ticked up slightly for 
smaller warehouses, there is still a great deal of market 
price sensitivity and substantial rent increases may slow 
industrial absorption. Buying activity has been strong from 
investors.  While investors take distressed inventory off the 
market, that doesn’t necessarily create absorption.  Inter-
est in distressed industrial deals will remain strong.

Historically, the contractors for the housing market have been 
a significant contributing factor to industrial absorption.  Con-
struction companies vacated space in the downturn and 
these businesses have started to lease new space as the 
new construction market has shown improvement.  Along 
with new manufacturers relocating to Southern Utah, strong 
industrial absorption is expected to continue through 2012.
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Asking Industrial Lease Rates By Quarter

Industrial Units • SOLD Q4

8,500 SF Office / Warehouse / Dock 4,400 Corporate Leased Investment

Industrial Vacancy Rates By QuarterAll
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Market Trend
 Vacancy Rate       Lease Rate        Absorption       Construction

Asking Lease Rates (NNN) < 20,000 SF > 20,000 SF
Low $0.20 $0.20
High $0.50 $0.40
Average $0.32 $0.30

Multi-Tenant Vacancy 16.8%
2010 Ending Inventory 8,261,000

Built Year To Date 39,000
Q4 2011 Ending Inventory 8,300,000

Absorption 218,000
Land Value per SF $2-3

CAP Rates 8-10%

Industrial Vacancy
Multi-Tenant Properties held as investment

Industrial Average 16.8%
Full Market (includes Owner Occupied Properties)

All Industrial 12.0%
Fort Pierce 14.6%
Millcreek 21.4%
Rio Virgin 26.8%
St George 6.0%
Gateway 5.5%



6 2011 Q4 Market Report | © 2011 NEWS UPDATES ON:

Office
2011 4th Quarter | Washington County

Market Trend
 Vacancy Rate       Lease Rate        Absorption       Construction

Review
While the retail and industrial markets are stabilizing, the 
office market has been slower to find equilibrium.  Some 
office properties are seeing slowly declining vacancy 
rates, while others have been hit by the recent loss of 
large government tenants and an inability to attract ten-
ants to unfinished space.  

The vacancy rate for multi-tenant Class A and Class B 
office space showed some improvement.  Given low 
lease rates, the properties that show well and are ready 
to occupy are naturally seeing better absorption.  The 
full market study showing the vacancy rate increase ex-
plains another dynamic to the market that is not fully 
reflected in the more narrow multi tenant study--new  
construction and government absorption.  With the 
completion of the new Washington County Justice Cen-
ter, the former location on 200 N and 200 E became 
home to the Division of Child and Family Services.  This 
move left 28,000 SF vacant on Riverside Drive.  Work-
force Services vacated 12,000 SF at the Boulevard Cen-
ter.  The Learning Center built a new 30,000 SF build-
ing and vacated 8,000 SF, and the Qualident building 
downtown added 24,000 square feet to the market.  
These and other similar projects have added as much 
space to the market as has been absorbed through new 
leases.  Demand for new office space is slowly improv-
ing, but significantly lags the activity in the industrial and 
retail sectors. 

Outlook
In the short term, the current office inventory will keep the 
pressure on office lease rates making it more difficult for 
property owners with unfinished suites to justify finishing 
the space to attract tenants.  Class C building owners will 
struggle to compete with better A & B space.  Medical 
office vacancies will remain low and suburban office build-
ings will be the last to see a recovery in vacancy rates.

The office market will need to experience more robust 
business growth and less new construction (including 
government or government supported entities) to realize 
a sustained recovery for current landords.  The business 
environment appears to be showing some signs of growth 
and the office market is expected to start improving in 
2012 following recent trends in industrial and retail.
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Asking Office Lease Rates By Quarter

Downtown Office Space • SOLD or LEASED Q4

Office Building on Tabernacle
1,326 SF Sold

Southgate Professional Office Suites
1,420 SF Leased

Office Vacancy Rates By QuarterAll Class A Class B Class C
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Office Vacancy
Multi-Tenant Properties held as investment

Office Average 14.3%
A 10.9%
B 15.8%
C 18.1%

Full Market (includes Owner Occupied Properties)
All Office 16.7%
A 11.2%
B 19.1%
C 17.0%
CBD 17.9%
Downtown 14.4%
Suburban 28.7%
Medical 0.8%

Asking Lease Rates (NNN) Class A Class B Class C
Low $0.70 $0.45 $0.35
High $1.10 $0.85 $0.55
Average $1.00 $0.55 $0.45
Vacancy 10.9% 15.8% 18.1%

Multi-Tenant Vacancy 14.30%
2010 Ending Inventory 3,246,000

Built Year To Date 32,000
Q4 2011 Ending Inventory 3,278,000

Absorption -55,000
Land Value per SF $6-10

CAP Rates 8-10%
Under Construction 12,000
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Retail
2011 4th Quarter | Washington County

Review
The retail market has made significant improvement over 
the last year.  The overall market vacancy dropped 1.2% 
year over year to 6.6%.  This is a much lower vacancy 
rate than either industrial or office.  The full market vacancy 
survey includes big box retailers such as Wal-Mart, Home 
Depot, Lowes, Costco, the Red Cliffs Mall and the gro-
cery stores.  The vacancy rate for anchored properties is 
extremely low at 3.5% as virtually all big boxes are leased 
and the amount of inline space is small relative to the cu-
mulative square feet of the big box retailers.  

Although the vacancy rate for unanchored retail is much 
higher, it has also seen improvement over the past 12 
months.  While free standing retail vacancies have im-
proved, it is important to note that the Desert Palms build-
ing (that was vacant in 2010) was removed from the survey 
as much of it was torn down and is undergoing recon-
struction.

Lease rates remain aggressive for outlying unanchored 
retail properties that are still experiencing high vacancies.  
Those tenants with very specific location and size require-
ments are seeing a much tighter market and landlords with 
the best properties are less flexible than they were twelve 
months ago.  For the best locations, lease rates are rising.  

Red Rock Commons has been the largest and most visible 
retail project for 2011.   Dicks Sporting Goods, PetSmart, 
and Ulta are opening.  Old Navy isn’t far behind.  Chick-
fil-A and Chase Bank are taking pads.  This year has also 
been the year for rebuilding sites.  McDonalds opened on 
Telegraph and rebuilt their Bluff Street and St. George Blvd 
locations.  Taco Bell, Maverik, Kneeders, and the Boulevard 
Sinclair have torn down buildings and rebuilt.  Pizza Hut, 
Paradise bakery, Russo’s Pizza, Camille’s Sidewalk Café, and 
many other retailers have also opened locations in 2011.
 

Outlook
Anchored retail locations will continue to see declining 
vacancy rates and upward pressure on lease rates. Un-
anchored retail locations are still expected to improve, 
though prices will remain aggressive through 2012 and 
lag anchored locations.  Acquisition prices will vary widely 
based on location and tenant mix.  There is a shortage of 
strong locations with great tenants for investors to acquire 
and sellers will see good liquidity.
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Asking Retail Lease Rates By Quarter

Retail Buildings • LEASED Q4

Jimmy John’s Leased 1,820 SF in the 
former Osaka Restaurant space

Dinosaur Crossing - 3,060 SF Leased

Retail Vacancy Rates By QuarterAll Anchored Unanchored
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Asking Lease Rates (NNN) Anchored Unanchored
Low $0.90 $0.50
High $2.00 $1.20
Average $1.40 $0.90
Vacancy 7.3% 11.9%

Multi-Tenant Vacancy 9.2%
2010 Ending Inventory 6,108,000

Built Year To date 67,000
Q4 2011 Ending Inventory 6,175,000

Absorption 115,000
Land Value per SF $8-12

CAP Rates 7-9%
Under Construction 68,000

Retail Vacancy
Multi-Tenant Properties held as investment

Retail Average 9.2%
Anchored 7.3%
Unanchored 11.9%

Full Market (includes Owner Occupied Properties)
All Retail 6.6%
Anchored 3.5%
Unanchored 12.1%
Free Standing 9.3%

Market Trend
 Vacancy Rate       Lease Rate        Absorption       Construction
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Multi-Family
2011 4th Quarter | Washington County

Agent Spotlight: Phil Sargent

Review
Year-over-year, the multi-family vacancy rate is lower by 
more than 1%.  Average rents are $20 per month higher 
than a year ago, and we should see continued upward 
pressure on lease rates.  There have been no transac-
tions for more than 10 units this year.  There have been 
some bargain prices for some properties between 2-4 
units, although many have significant deferred mainte-
nance, problem locations or obsolescense.  Few sellers 
are highly motivated and improving market conditions 
will cause prices to rise and CAP rates to remain low.

Outlook
We have seen some interest in multi-family land in 2011 
and we expect that interest to increase in 2012.  There 
is a senior subsidized housing project that should break 
ground in 2012 and it won’t be a surprise if there is ad-
ditional construction announced next year.  Although 
the economics of new construction are still tight, our 
land markets have historically provided few windows 
where multi-family developers could afford to buy land 
at attractive prices.  This is one of those times, but the 
window will close as the residential market gains steam 
and land prices per door begin to increase.

Multi-family’s primary competition are condos and sin-
gle family homes in the rental pool.  As home ownership 
reduces the rental pool and as our residential market 
matures, the multi-family market should mature as well.  
Older properties without amenities will struggle with 
vacancy and lease rates relative to newer properties 
with amenities.  Relative to the past, we should see 
a development trend toward larger properties with the 
economies to support amenities.

Phil Sargent is the newest member of the NAI team and has extensive experience in both residential, commercial and 
land development transactions. Phil has worked for over 25 years in the real estate industry and has helped in the 
development of innovative products and methods that help both the buyer and the seller. Using the latest technol-
ogy and marketing concepts, as well as understanding the current market conditions, Phil can help both buyers and 
sellers achieve their real estate goals with the least amount of hassle or inconvenience. 

As a successful business owner and real estate investor, Phil knows the importance of excellent customer service. 
His passion and knowledge of real estate is firmly grounded in business experience and technology. His experience 
provides you with the professional and ethical know-how to achieve your real estate goals.
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10.0%	  

15.0%	  
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30.0%	  

35.0%	  

1	  Bed	  1	  Bath	   2	  Bed	  1	  Bath	   2	  Bad	  2	  Bath	   3	  Bed	  2	  Bath	   Average	  

Unit	  Configura-ons	  

2009 Q2 

2009 Q3 

2009 Q4 

2010 Q1 

2010 Q2 

2010 Q3 

2010 Q4 

2011 Q1 

2011 Q2 

2011 Q3 

2011 Q4 

Vacancy Rates (Unit Type) By Quarter

Market Share by Unit (SF)

Rent Rent/SF Vacancy
569$                0.89$               5.0%
635$                0.65$               5.7%
700$                0.69$               11.6%
864$                0.67$               9.5%
671$                0.70$               8.6%

3 Bed 2 Bath
Average

Configuration
1 Bed 1 Bath
2 Bed 1 Bath
2 Bad 2 Bath
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Cedar City
2011 4th Quarter | Iron County

Iron County
Conditions improved slightly in retail while industrial and 
office saw some activity, but the leasing market remains 
sluggish.  Overall, absorption is low, construction is nearly 
stalled, and there are few new tenants entering the market.   
Look for this spring to signal whether the Cedar City mar-
ket will improve in 2012. 

Industrial
Over the past year, the multi-tenant industrial vacancy rate 
continued to increase as Highway 56 office warehouse 
properties lost more tenants.  After climbing to nearly 20% 
in the first quarter of 2010, the high vacancy rate has per-
sisted for nearly two years.  This quarter that rate ticked 
slightly higher to 23%.  There has been some absorption of 
facilities in the 10,000 – 20,000 SF range, but larger facili-
ties and spaces less than 10,000 SF continue to struggle.  
Lease rates remain under pressure and tenants continue 
to get great deals on space.  Industrial land sales have 
been rare over the last three years with only one trans-
action in 2011.  With the improvements in Washington 
County’s industrial market over the past 18 months, these 
conditions can’t hold indefinitely. 

Office
Similar to the industrial market, the office market remains 
soft.  Some office buildings built two or three years ago are 
still vacant with little interest.  In spite of the general lack 
of demand, the office market in Cedar City isn’t deep and 
finding a particular space configuration can be a challenge.  
Tenants coming up on lease renewals or who are enter-
ing the market should be able to negotiate very favorable 
terms while vacancy rates remain high.  Asking lease rates 
fall within a wide range and pricing to generate new inter-
est is a challenge. 

Retail
Vacancy rates continue to fall from 18.5% this time last year 
to 16.4% as of this writing.  As with Washington County, 
retail has the lowest vacancy rates and is the strongest 
sector.  The unanchored properties in the Fiddlers Canyon 
area on Main Street remain mostly full, and the best prop-
erties in Providence Center are full.  Vacancies in a large 
property in Providence Center and the downtown Dollar 
Tree location result in a higher average vacancy rate than 
what many landlords currently see.  Mountain America 
Federal Credit Union has a sign announcing a new branch 
in Providence Center and Jimmy John’s is under construc-
tion on 200 North.  Although retail is improving, there are still 
some soft leases and tenant turnover that will persist in 2012.

$0.00 

$0.10 

$0.20 

$0.30 

$0.40 

$0.50 

$0.60 

$0.70 

0% 

4% 

8% 

12% 

16% 

20% 

24% 

28% 

Q4'07 Q4'08 Q4'09 Q4'10 Q1'11 Q2'11 Q3'11 Q4'11 

Industrial Rates By QuarterAll Vacancy Rate

$0.00 

$0.20 

$0.40 

$0.60 

$0.80 

$1.00 

$1.20 

0% 

4% 

8% 

12% 

16% 

20% 

24% 

Q4'07 Q4'08 Q4'09 Q4'10 Q1'11 Q2'11 Q3'11 Q4'11 

Office Rates By QuarterAll Vacancy Rate

Asking Lease Rates (NNN) Industrial Office Retail
Low $0.22 $0.45 $0.65
High $0.50 $1.00 $1.15
Average $0.35 $0.74 $0.96
Vacancy 23.0% 20.2% 16.8%

Retail Rates By QuarterAll Vacancy Rate
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Cedar City • SOLD

Former KB Express purchased for a future 
Jimmy Johns restaurant

9,400 SF Flying J C-Store
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Agent Property Description Size Trans

Brandon Office/Warehouse in Gateway Ind. Park 2,500     SF Lease
Brandon Office/Warehouse in Gateway Ind. Park 2,500     SF Lease
Brandon River Park 3,656     SF Lease
Brandon River Park 2,347     SF Lease
Brandon, Jason & Meeja Industrial with Retail Visibility 5,000     SF Lease
Brandon, Jason & Meeja Classic Contractors Park 2,500     SF Lease
Brandon, Jason & Meeja River Park 4,675     SF Lease
Brandon, Jason & Meeja River Park 4,675     SF Lease
Brandon, Roger Office/Wrhs in Gateway Ind. Park 3,000     SF Lease
Brandon, Roger Office/Wrhs in Gateway Ind. Park 3,000     SF Lease
Brandon, Ryan 2,230 SF in St. George Industrial Park 2,230     SF Lease
Curren Riverside Plaza 3,340     SF Lease
Jason & Meeja Industrial Building 10,440   SF Lease
Jason & Meeja Fairgrounds Industrial Park, Lot 38 1,755     SF Lease
Jason & Meeja Warehouse Space 10,500   SF Lease
Jason & Meeja Riverside Drive Retail/Warehouse 2,750     SF Lease
Jason & Meeja Ence Office, Warehouse & Yard 3,984     SF Lease
Jason & Meeja R&R Industrial Center, PH 2 2,000     SF Lease
Jason & Meeja HED Building 4,000     SF Lease
Jason & Meeja Industrial Building North of Sunset 4,200     SF Lease
Jason & Meeja Fairgrounds Industrial Park, Lot 38 1,755     SF Lease
Jason & Meeja 320 East Project 3,864     SF Lease
Jason & Meeja Hoskins Construction 3,440     SF Lease
Jason & Meeja R&R Industrial Center, PH 2 3,000     SF Lease
Jason & Meeja 320 East Project 2,610     SF Lease
Jason & Meeja R&R Industrial Center, PH 2 3,000     SF Lease
Jason & Meeja Fairgrounds Industrial Park, Lot 38 1,755     SF Lease
Jason & Meeja, Brandon Warehouse Space 10,500   SF Lease
Jason & Meeja, Brandon HED Building 2,280     SF Lease
Jason & Meeja, Brandon HED Building 4,000     SF Lease
Jason & Meeja, Brandon HED Building 1,800     SF Lease
Jason & Meeja, Brandon HED Building 4,607     SF Lease
Jason & Meeja, Brandon River Park 1,777     SF Lease
Jason & Meeja, Brandon River Park 3,600     SF Lease
Jason & Meeja, Brandon River Park 5,472     SF Lease
Jason & Meeja, Brandon River Park 3,600     SF Lease
Jason & Meeja, Brandon River Park 1,839     SF Lease
Jason & Meeja, Brandon, Chappell River Park 5,449     SF Lease
Jason & Meeja, Brandon, Wes River Park 1,840     SF Lease
Jason & Meeja, Brandon, Wes River Park 2,473     SF Lease
Jason & Meeja, Curren R&R Industrial Center, PH 2 2,000     SF Lease
Jason & Meeja, Roger R&R Industrial Center, PH 2 2,500     SF Lease
Jason & Meeja, The Chappell Team Fairgrounds Industrial Park, Lot 38 1,787     SF Lease
Jason & Meeja, The Chappell Team Fairgrounds Industrial Park, Lot 38 1,787     SF Lease
Roger Westridge Warehouse 2,400     SF Lease
Ryan Millcreek Building 59,000   SF Lease
The Walter Group, Brandon Southland Retail Building 1,720     SF Lease
The Walter Group, Curren Southland Retail Building 1,720     SF Lease
Wes Office/Warehouse 1,600     SF Lease
Wes Office/Warehouse/Yard 2,000     SF Lease
Wes Office/Retail Warehouse 2,900     SF Lease
Wes Sunland Commercial Center 1,600     SF Lease
Wes, Jason & Meeja Office/Warehouse 1,600     SF Lease
Curren Ft. Pierce Net Leased Investment 10,529   SF Sale
Curren Snow Storage Facility 64,211   SF Sale
Jason & Meeja Gibson Carpet Gallery 5,520     SF Sale
Ryan Investment Building 32,699   SF Sale
The Walter Group Manufacturing Warehouse 1,800     SF Sale
The Walter Group Storage Units 58,735   SF Sale
Wes Ofc/Wrhs/Dock & Lots of Extras 8,500     SF Sale
Wes Office/Warehouse/Yard 13,636   SF Sale
Wes, Brandon Office/Warehouse & Yard 3,000     SF Sale
Wes, Curren Investment Opportunity 1,600     SF Sale
Wes, Curren Corporate Leased Investment 4,400     SF Sale

TOTAL 434,957 SF
Brandon Home 2,618     SF Sale
The Chappell Team Profitable Local Business w/ Inventory Sale
The Walter Group Sinclair C-Store 2,825     SF Sale
The Walter Group Flying J C-Store 9,400     SF Sale
The Walter Group Bloomington Market 6,098     SF Sale
Wes Rare Water Rights Opportunity Sale

TOTAL 20,941   SF
Curren Hurricane Acreage 1           AC Sale
Curren Ranch Property w/ Mammoth Creek Frontage 5           AC Sale
Jason & Meeja, Wes Bank Owned Washington Fields Parcels 26         AC Sale
Ryan Prime Pad at Busy Intersection 1           AC Sale
The Walter Group Vacant Land 3           AC Sale
The Walter Group Paunsaugunt Cliffs, Phase III 1           AC Sale
The Walter Group Old Phillips 66 aka KB Express Land 0           AC Sale
The Walter Group Scenic Point - 34 Lot Improved Subdivision 42         AC Sale
Wes 1.2 Acres of Industrial Land 1           AC Sale
Wes Desert Garden Estates Building Lot 1           AC Sale
Wes 26 Townhome Pads (Tuscan Hills Dev.) 8           AC Sale
Wes Lots & Acreage / R-3 Zoning 14         AC Sale
Wes Industrial Lot 1           AC Sale
Wes, The Walter Group Potential Commercial Corner 3           AC Sale

TOTAL 108       AC
Brandon Medical Office 11,263   SF Lease
Brandon, Roger Southtown Professional Plaza 1,847     SF Lease
Curren Troon Park 2,500     SF Lease
Curren, Wes Office Suites at Southgate Professional Center 1,420     SF Lease
Jason & Meeja Red Cliffs Professional Park 1,000     SF Lease
Jason & Meeja Red Cliffs Professional Park 1,000     SF Lease
Jason & Meeja Red Cliffs Professional Park 650       SF Lease
Jason & Meeja Red Cliffs Professional Park 2,000     SF Lease
Jason & Meeja Red Cliffs Professional Park 639       SF Lease
Jason & Meeja Ventana Office Park 1,155     SF Lease
Jason & Meeja Red Cliffs Professional Park 1,000     SF Lease
Jason & Meeja Sunland Commercial Center 1,600     SF Lease
Jason & Meeja Second North Plaza 1,632     SF Lease
Jason & Meeja Red Cliffs Professional Park 2,000     SF Lease
Jason & Meeja Red Cliffs Professional Park 826       SF Lease
Jason & Meeja Ventana Office Park 1,155     SF Lease
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Agent Property Description Size Trans
Jason & Meeja Red Cliffs Professional Park 350       SF Lease
Jason & Meeja Red Cliffs Professional Park 1,000     SF Lease
Jason & Meeja Red Cliffs Professional Park 866       SF Lease
Jason & Meeja Mall Drive Office Building 1,640     SF Lease
Jason & Meeja Red Cliffs Professional Park 1,000     SF Lease
Jason & Meeja Red Cliffs Professional Park 1,453     SF Lease
Jason & Meeja Red Cliffs Professional Park 1,000     SF Lease
Jason & Meeja Rio Plaza 1,270     SF Lease
Jason & Meeja East Tabernacle Commercial Center 552       SF Lease
Jason & Meeja East Tabernacle Commercial Center 3,343     SF Lease
Jason & Meeja Red Cliffs Professional Park 1,226     SF Lease
Jason & Meeja South Mall Drive Office Building 2,917     SF Lease
Jason & Meeja Chelsea Commercial Condos 1,283     SF Lease
Jason & Meeja Red Cliffs Professional Park 574       SF Lease
Jason & Meeja Red Cliffs Professional Park 574       SF Lease
Jason & Meeja, Brandon Mission Place #2 2,500     SF Lease
Jason & Meeja, Brandon Second North Plaza 4,296     SF Lease
Jason & Meeja, Wes Red Cliffs Professional Park 650       SF Lease
Jason & Meeja, Wes Sunland Professional Park, Phase 1 1,503     SF Lease
Roger 1,582 +/- SF Office Space 1,582     SF Lease
Roger Professional Office 1,300     SF Lease
Roger Executive Suites 104       SF Lease
Roger Executive Suites 118       SF Lease
Roger 1,582 +/- SF Office Space 1,582     SF Lease
Roger Executive Suites 112       SF Lease
Roger Professional Office 1,326     SF Lease
Roger, The Chappell Team Executive Suites 105       SF Lease
Ryan Troon Park 3,725     SF Lease
The Chappell Team Tonaquint Office 2,795     SF Lease
The Walter Group Panguitch Office Building 1,350     SF Lease
The Walter Group Panguitch Office Building 767       SF Lease
The Walter Group Downtown Office Space for Lease! 1,200     SF Lease
The Walter Group Boulevard Office Park 999       SF Lease
The Walter Group Office Space off Sunset 700       SF Lease
The Walter Group Office Space off Sunset 725       SF Lease
The Walter Group Former ANB Bank Building 8,960     SF Lease
Wes Chase Plaza 394       SF Lease
Wes Professional Office 3,000     SF Lease
Wes Chase Plaza 3,328     SF Lease
Wes Chase Plaza 1,419     SF Lease
Wes Chase Plaza 1,357     SF Lease
Wes Professional Office 3,000     SF Lease
Wes, Brandon Medical Office Plaza 2,400     SF Lease
Wes, Brandon Downtown Office Building 1,480     SF Lease
Wes, Curren Chase Plaza 3,328     SF Lease
Wes, Jason & Meeja Downtown Office Building 4,914     SF Lease
Curren State Street Office Building 2,269     SF Sale
Jason & Meeja Commercially Zoned Home 1,366     SF Sale
Jason & Meeja Ventana Office Park 2,310     SF Sale
Jason & Meeja, Curren Red Cliffs Professional Park 2,000     SF Sale
Roger Retail/Office on Tabernacle 1,326     SF Sale
The Walter Group Mesquite Office Bldg on Golf Course 5,852     SF Sale
The Walter Group Troon Park Office 2,000     SF Sale
Wes Commercial/Residential Property 9,000     SF Sale
Wes Professional Office 5,900     SF Sale
Wes, Jason & Meeja Downtown Office Building 9,000     SF Sale

TOTAL 152,777 SF
Curren Retail/Restaurant on Bluff Street 1,246     SF Lease
Curren Retail Near College & CBD 850       SF Lease
Curren Retail/Office Building 1,900     SF Lease
Curren Country Square Shopping Center 18,103   SF Lease
Curren, Brandon I-15 Visible 'Class A' Retail 2,610     SF Lease
Jason & Meeja Shops at Red Cliffs 1,600     SF Lease
Jason & Meeja Riverside Commercial 1,845     SF Lease
Jason & Meeja The Shoppes at Telegraph Square I 1,400     SF Lease
Jason & Meeja Bloomington Courtyard Commercial Center 1,250     SF Lease
Jason & Meeja Albertson's Center 2,650     SF Lease
Jason & Meeja Rio Plaza 1,270     SF Lease
Jason & Meeja Pier 49 Pizza Building 1,350     SF Lease
Jason & Meeja Pier 49 Pizza Building 1,350     SF Lease
Jason & Meeja, The Walter Group Sunset Blvd Auto Building 1,586     SF Lease
Jason & Meeja, Wes Dixie Sunset Plaza 1,449     SF Lease
Roger Coral Canyon Town Center 1,112     SF Lease
Roger Coral Canyon Town Center 1,112     SF Lease
Roger Coral Canyon Town Center 2,248     SF Lease
Roger Phoenix Plaza 2,400     SF Lease
Ryan Promenade at Red Cliffs 2,015     SF Lease
Ryan Bluffstreet Marketplace 1,312     SF Lease
Ryan Sunroc Building 24,994   SF Lease
Ryan St. George Blvd Commons 2,511     SF Lease
Ryan, Curren St. George Blvd Commons 1,088     SF Lease
Ryan, Wes St. George Blvd Frontage 500       SF Lease
The Chappell Team West Wind Plaza 1,155     SF Lease
The Chappell Team Grand Circle Plaza 1,125     SF Lease
The Walter Group Log-Constructed Commercial/Retail Bldg 1,581     SF Lease
The Walter Group Retail Buildings 1,000     SF Lease
The Walter Group Lube Center / Automotive Facility 2,700     SF Lease
The Walter Group Dinosaur Crossing 3,060     SF Lease
The Walter Group East Ridge Mall Space 1,000     SF Lease
The Walter Group 10,840 SF Bldg in 3D Comm. Center 10,840   SF Lease
The Walter Group, Curren Southland Retail Building 2,350     SF Lease
The Walter Group, Curren Retail Buildings 1,000     SF Lease
The Walter Group, Jason & Meeja Southland Retail Building 1,976     SF Lease
Wes Sunset Corner 1,789     SF Lease
Wes St. George Boulevard Frontage 1,250     SF Lease
Wes Retail Near College & CBD 1,000     SF Lease
Wes St. George Boulevard Frontage 5,000     SF Lease
Wes Anchored Retail Space 5,050     SF Lease
Wes, The Walter Group Anchored Retail Space 1,820     SF Lease
The Walter Group Restaurant with Arby's Tenant 2,430     SF Sale
Wes Retail Investment / Debt-Free Opportunity 9,000     SF Sale
Wes Income Property 9,153     SF Sale
Wes, Curren Bluff Street Office Building 7,692     SF Sale

TOTAL 151,722 SF
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18,323

Over 200 Transactions! 

740,000 SF Leased or Sold!

2011 Closed Transactions from
Utah
Southern Region
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Sinclair C-Store
Mesquite, NV
2,825 SF
SOLD Q1

Ft Pierce Net Leased Investment
10,529 SF

SOLD Q3

Shoppes at Red Cliffs
1,600 SF

LEASED Q1

Retail Investment
9,000 SF

SOLD Q3

Bank Owned Parcel
Washington Fields
26.13 AC
SOLD Q3

Second North Plaza
4,296 SF

LEASED Q3

HED Building
8,607 SF

LEASED Q3

Scenic Point
34 Lot Improved Subdivision
41.92 AC
SOLD Q2

Office Building on Golf Course
Mesquite, NV
7,692 SF
SOLD Q2

Troon Park Office
3,725 SF

LEASED Q2

Professional Office
5,900 SF

SOLD Q1

Promenade at Red Cliffs
2,015 SF

LEASED Q3

Anchored Retail
5,050 SF

LEASED Q3

Office / Warehouse / Yard
13,636 SF

SOLD Q1

Bloomington Market C-Store
6,098 SF

SOLD Q3

Warehouse Space
10,500 SF

LEASED Q1

Ventana Office Park
2,310 SF

SOLD Q1

Downtown Office Building
9,000 SF

SOLD Q1

A Selection of 2011 Closed Transactions from 
Utah
Southern Region

Ranch Property
Small Ranch on Highway 89

SOLD Q3

Bluff Street Office Building
7,692 SF

SOLD Q2

Office/ Warehouse
Stand Alone Building with Yard
3,000 SF
SOLD Q3

3D Comm Center Building
10,840 SF

LEASED Q3

High Visibilty Retail Land
Boulder Springs
.78 AC
SOLD Q3

Office Condo
Troon Park 
2,000 SF
SOLD Q3
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Search 136 NAI listings For Sale and 100 NAI listings For Lease at
           www.naiutahsouth.com

Ephraim Office Building
Jason Griffith & Meeja McAllister
5,042 SF
$ 449,000

Washington Dam Road Acreage
Jason Griffith & Meeja McAllister
103.17 AC
$ 154,755

SR-9 Frontage
Wes Davis
25 AC
$ 3,499,000

Auto Sales Lot / Building
The Walter Group
1,832 SF
$ 375,000

Rare Bluff St Acreage
Wes Davis
2.35 AC
$ 249,500

1.5 Acres in Mesquite
The Walter Group
1.5 AC
$ 110,000

Multi-Family Units in Mesquite
The Walter Group
19,968 SF
$ 900,000

Professional Office
Wes Davis
2,936 SF
$ 230,000

Industrial Warehouse
The Walter Group
16,105 SF
$ 239,000

Prime Bluff St Retail
Wes Davis
5,288 SF
$ 359,900

Toquerville Acreage
Wes Davis
60 AC
$ 315,500

Ephraim Acreage
Jason Griffith & Meeja McAllister
9.66 AC
$ 349,000

Richfield Office Building
Jason Griffith & Meeja McAllister
3,584 SF
$ 250,000

REO - Forclosure Sale
Wes Davis
3 AC
$ 530,000

Avanyu Residential Development
Curren Christensen
240 AC
$ 1,690,000

Blackhill Business Park
Wes Davis
52,400 SF
$ 1,990,000

Riverside Drive Buildings
The Walter Group
28,364 SF
$ 2,270,000

Farm/Ranch Near Bryce Canyon
Wes Davis/Mat Chappell
35 AC
$ 99,000

Greens Lake Road Acreage
The Walter Group
5.13 AC
$ 647,000

Gateway Industrial Lot
Wes Davis
1.02 AC
$ 110,000

Acreage with Highway 9 Frontage
The Walter Group
4.72 AC and 5.50 AC
$ 650,000 and $ 900,000 

5.2 Acres Highway Commercial
Wes Davis
5.2 AC
$ 395,000

Twin Lakes Acreage
Wes Davis
14.35 AC
$ 1,655,000

Buffalo’s Southwest Cafe Building
The Walter Group
5,990 SF
$ 1,190,000

A Selection of Distressed Properties from 
Utah
Southern Region
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A Quarterly Sampling of NAI Commercial Real Estate Listings in Southern Utah

The information contained herein has been provided by sources deemed reliable, with no reason to doubt its accuracy, but is not guaranteed. All information should be verified prior to purchase or lease.

4th Quarter 2011 Commercial Inventory Review
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4th Quarter 2011
Commercial Inventory Review

For LEASE: Industrial
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4th Quarter 2011
Commercial Inventory Review

For LEASE: Industrial

For LEASE: Land

For LEASE: Office
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4th Quarter 2011
Commercial Inventory Review

For LEASE: Office
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4th Quarter 2011
Commercial Inventory Review

For LEASE: Retail
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4th Quarter 2011
Commercial Inventory Review

For LEASE: Retail

For SALE: Industrial
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4th Quarter 2011
Commercial Inventory Review

For SALE: Industrial For SALE: Land

For SALE: Investment
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4th Quarter 2011
Commercial Inventory Review

For SALE: Land
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4th Quarter 2011
Commercial Inventory Review

For SALE: Land
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4th Quarter 2011
Commercial Inventory Review

For SALE: Land
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4th Quarter 2011
Commercial Inventory Review

For SALE: Land

For SALE: Retail

For SALE: Office
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For SALE: Retail

243 E St George Blvd Suite 200 | St George UT
tel 435 628 1609 | toll free 888 316 1609

P R S T  S T D
U S  P O S TA G E

PAID
SALT LAKE CITY, UT
PERMIT NO 571

Landlord Representation | Tenant Representation | Investment Sales | Corporate Services | Retail Consulting

Build on the power of our network.™ Over 350 offices worldwide.




